Cigi FHoyt

The first time | ever worked glass behind
the torch | was 5 years old.

Homer Hoyt, artist, author, founder of
Glasscraft and my dad stood behind me
and held my hands while | made a glass
SNOopY.

| was born and raised in Boulder, CO and
growing up | had a tendency to view glass
as a job or a way of living life rather than a
form of artistic expression. It was how dad
made his money. | had no desire to pursue
lampworking because | was a rebel
teenager and there was no way | was
going be anything like my father.

After high school my father started to show
me how torch work was actually a medi-
um of art and art began to interest me
very much.

My father planted the seed in my mind
and | was soon asking him to teach me
things behind the torch. | started making
jewelry and small ornaments that were
painted with glass stain; at that time there
was no colored borosilicate glass. | enjoyed
this immensely and the prospect of becom-
ing an artist crept into my head.

But instead, in 1984 | put any glass inter-
ests into the part time section of my life
and moved to Breckenridge, Co starting
what would be a 4 year attempt at profes-
sional snowboarding.

At the time they didn't make snowboarding
poots and | would duct tape a combina-
tion of cut up sorrel boots and ski boot lin-
ers together. My favorite sponsor: The Duct
Tape Company (available in nine breathtak-
ing colors).

| had some success as a pro boarder, gain-
ing numerous board, gear and apparel
sponsors. | was still blowing glass as a
hobby, but it was not a priority in my life.

After the fall of my snowboard career, |
moved away from the mountains and start-
ed working full time for my father at
Glasscraft as a production glassblower.

| made hummingbirds, approximately 80-
100 a day.

To this day I'm not quite sure if this was a
good or a bad thing. On the positive side |
learned the discipline that it takes to work
as an artist to build and reach goals. | saw
the results of patience and practice. |
learned that using the same techniques
over and over can can help you reach that
perfect technique.

On the negative side | felt that sitting
down at the torch was work, something
that had to be done and something that
was guaranteed to sell. | did not allow
myself the flexibility of creating at all. Torch
time was work time.

In the end though, it all worked out for
the pbest. | had started a career at
Glasscraft. When | began getting extreme
production burn-out | started to become
more involved in other aspects of the
Glasscraft business.

Glasscraft was a small company then. | was
exposed to and worked on every position
on the pay roll. | mopped the floors, took
orders, shipped out materials and
unloaded trucks. Ordering the glass,
advertising the business and keeping the
pbooks as well as daily torch work.

Working at Glasscraft
with my
father
pbrought
us closer
together. |
pbegan working
with my dad
to create,
invent and sell
many tools that |
still use in my
work today. We
invented disc
mashers, rose-
petal mash-
ers, angled
leaf mashers,
claw holders,
and marble molds.

Together we created and experimented
with many things that never even came
into fruition. We toyed around with the
idea of using a foot petal to conserve oxy-
gen, a foot operated masher. My father
and | made a kiln together and considered
producing them for sale.

| spent many hours with him every day
talking about the needs of our industry
and how we could help it. We would talk
about things like dichroic glass, how it was
made, if it could be made better. We talked
about how glass beads could be made
using soda-lime glass and where to obtain
it.

We would talk about scientific applications
and how they could be utilized in art glass,
things like metal to glass seals, using chem-
ical reactions to sharpen our tungsten
picks, the polariscope, and much, much
more.

We marveled at the new colored boro
sticks, talking about how it was made and
where we could find it. | remember the
first colored borosilicate glass that
was available for sale to the
public, called Colorex.
Colorex colors were very
subtle, almost all opague.
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true feelings.

Later on, my father let my husband and |
move into an apartment in the back
room at Glasscraft, allowing us to
save money for a house of our
own. My first child was born
there.

Shortly after she was born, we
bought a house. | brought my
baby girl to work with me often,
leaving her in the care of her
grandfather Homer while |
waited on customers or took
telephone orders. Sometimes
Homer, it seemed, was the
only one who could console
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my colleagu
friend, at time
was my only ally.

My brother, Rich Hoyt
inherited the duties of
running the estate and
the business.
Unfortunately, my
prother and | saw the
running of the company
very differently and | was
asked to quit my job at
Glasscraft. This was more
difficult than | ever
imagined it would be.
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glass business
and daycare.
Things were
going well. | put
my head down and
charged into my work

once again.

| entered in the “Glass
at the Gardens” show
held at the Denver
potanic gardens. Much
to my surprise | was
awarded “Best of Show”
of more than 200 glass
artists from the area and
several “First Place”
awards in various

ne 1llENge O Nng cnild , star d
new career and business, and the losses
I've had to endure along the way were
simply my own challenges.

I give praise to the other women
in the industry who also have
had to face their own chal-
lenges. | have always been
pleased to meet the women of
glass.

For my father, Homer Hoyt. |
love you.
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